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Lost Dog.

Strayed or stolen from Due West 1o April
last, u Jemon and white sputled poloter dog,
about 15 monthe old, suswers to Hip, very
timid snd sensitive gboul the ears,
raw eggs and young chickens. A liperal re-
ward lor bis return to this oflice.

P

Lumber for Sale.

I bave a splendid iulaol smadj grgw]r.hm;:,l:ra
(ramipg, slding aod loch 1o A
inbern . J. b, Winn.
2t Abbeville, 5. C. Roule 5.

>—
Teacher Wanged.

Wanted—A tescher for Bchool District No.
42, Term six moutbs, For particulurs apply
w R. A. Ricbey,

T, ¥, Ferguson, or
T, H. Reld.
Abbevllie, 8, C. Trustees.
i
Lethe School,

Letbhe Induatrial School will open the first
Monduy in September, Bowid, books and
glotblng free ol charge. If any information
wunted upply 10 the Bourd of Truslees or

W. E. Hagun,
Suapt, ol Lethe Scuovol,
MeCormick, 8. C.

e —— —
Mies Mary Gllmer accompanied the remalng
of Mrms, McPhearson o Columbla, She re-
tarned Tuesduy evenlng.

This week Dr, A. C. WilkIns 18 conducting

- religtous services al Cold Spring sohool house,

morniog and night, bul wlil be 1o bils puilpit
next Sunday murning.

———————
Real Esinte Transfers,

Mr, James Taggart bae sold to Judge Mane-
fleld Holllpgsworith and 8, L, Wilson his
tract near Avbeville conslsting of 167 acres for
$7,000.

Judge Hollingsworth sold to Dr. Thomson
50 moresof the sume tract for §2,000. apd &7
sores and dwelllog to W. T. MeGill for §4,500;
fifty acres reserved,

Holllogsworth and Stark have bougbl the
Hammond Hil', conlalning seven cotlages for
§2,650,

Dr. F. E, Harrleon bought of Mrs. Luey
Thomson her resldence on Malo Street aod
6 acres of land lor &4 500,

Dr. Harrlson sold to Judge Holllngsworlh
for £5,500, the same property.

Judge Hollipgworth eold two lots of same
property to Messrr. P, A, Cheatbam and Per-
rin Quarles for §1,500. The dwelllog sold for
§1500, Two lots yel for sale,

Gordon White suld to L. K. Wilson the
Carlisle place for §550,

Brelhabn ssld lot o rear of Bruce place for
$970.

P.A. Cheatham sold one lot on Maln Street
to Mrs. Arch Watson for §1050,

W.T. Bradley sold 67 acres on Blue Hill for
§2,600,

Hampton Jones sold lot Jolning baseball lot
for §750.

Mr. G. M. Beasley bought the baseball lot
for $1,200.

Rlohard Sondley sold the old Miller Hotel
to Lamar Clinkscales for §1,500,

J. Allen Smith ro'd the old Rutledge place
to 8.T. Eskln for §2,150, for which Mr. Eaklp
bas refused $3,000.

8. T. Eakipsold bis bome on Cburch stree!
to Mr. H. D. Pressley for §2.500.

W. N. Thomson sold to the Ice and Laundry
Company & house and lot for $2,500.

Mrs, 8. M. Batler sold to Robert McCombs
her house and lot on Church Street for §2.400.

W. T. Bradley sold the McCaslan plaoce,
near Lower Long Cape, to W. D. Barkedale,

Prol. L. W. Dick scld to J. S. Edmonds one
lot on which Mr. Edmonds s bullding,

Mr, Pipe Norwood sold lot In rear of his
bhome for §1,200,

FIRNERS. NN BURERD

Conducted by S. C. Farmers’ Union

t. — . —

Notice Is bhere given that every local unlou
after the expiration of thirty days or before
the first of October, 1907, will be requlred o
assemble apd vole on Lhe oew ameddment
to the Sonth Carollpa Constilution makiog
the dues double what they are now. Tbis lu-
crease In Lbe dues will pul new iife Ip tbe
unlon and forwasd the work of organlziog
the Btate,

This increase of dues may cause some few
loke warm members Lo ¢rop oul ¢f Lthe uolon
which should be an argument lo Ita tavor, lor
the reason that &il such people thal think
sod work for Lbe priveiple of asking thelr
best men to work for nolblog are not the
kind of men peeded In your union, The ider
of not payiog men to do things lor tbe good o}
all that bas been savipg such enormoc:
amounis in the value of cotlou alone, wlli
bave Lo go. Dropall sueh ldeas sod mwembers
tou Lthal wsiick 10 Llhe priucciples of asKIDg
others Lo leave Lhelr bonies Lo work for thew
wilhout pay.

Cotton Mchool at Clemnon,

For some Lime the Farmers’ Unlon ol South
<Jarolina bas been looking into the feasibiiity
of establishing & colion school ou thelr uwu
account, not knowing that Clemson College
was already well equipped for Lols purpuse.

Now, 1L 1s DO news Lo the up-to-date cotion
grower 1o tell blm tbhat peyood doubl thie
state looses RoDuslly epough collon moue)
on arbitrary gradiog to bulld a warebuuse &l
mowst of Lthe shipping slations in 1he slate.
This thing of trustipg the gradiog aud class!
{ylog collon to the ordipngry Lwo-by-four “col-
ton slusher" of the vounliry most go with tbhe
priviiege of pricelng our gollon,

We must get up ecme real good expert col-
ton graders, or claksl[yers that do bl work
trom the slandpolot of Lbe requirements of
. the milis, and cat out this ImpusiLlon of the

00mMmOn ho-crlled ¢ Xpert cotlnp graders who
are moreon lhe order of experlt lyurs thau
they are LLe classiiyers of cotton,

I call for a commitiee [rom Lbe union to gu
1o Clemson and luvok Into tuls cotton scbuul
im;ur.lon tbhere und lel the people kuow how

L 18, ‘“

The ollek. c¢lick, of the bucket shop tele-
gruph hammer wsy be dead, bul the *‘cotlon
parean" has be o born in & pomber of plaoces
where the buck 41 sbops use 10 Lhrive.

Hince the bucket ehops have died gut and
over a thousand colton warehonses have
ocome np like tond sloois in almost & night,
coton bears are nol meking for tail timber
llke some Lhovght, but oo the conirary tbhey
quit the town Offices and gope out into tbe
couulry colton pulches lrylDg & DewW game
there, 1o buy cottup beforg 1L 18 meds 1o order
to Eeep Lhe colton vul of these Balely vaulls,
the collon werebouses. r

IS 3
2T

Commence now preparfag< for more oats
and whesl cropw, 1This resolntlon well ocar-
rled out wil! plase the seal npon your resolu-
tiops and delermuinsiions to name your own
prices for your-eolion apd malnialo yoor
position in thie er agaiust the onslaught
ofull the cotlon bgars of tbe land,

Perbups one 'of the-floest carn, erops ever
grown lo soullr olind 18 now to be seen
growlpg with good-prospects for Inaluripg.

This Hueoorn erop®acked up ty a fa!r oal
orop pluces'the farmers of Lhix slate in a floe
position for demandiog 8 profilable price ior
tbeir collon orop and gelling Lhelr price.

Fortifled with more thao & Lhousand ware-
bouses, owned and operated by the Farmers'
Union, and supported by the large msjority
of the business men in otber occupativns it
matters little what the size of the present
crop may be, the producers of cullon can
name a reasonable profit on thelr cotton crops
und get lbeir own prices.

No maltter how favorable lhe EeakODS IAY
be from now on, 1t 18 impossible for this crop
to supply the enormous demand for colion.
Steady yourselves in the saddle, boys, but
don't get giddy-besded or lean loo flar 02

either side,

In our extensive travels over the stale we
find & 1ew farmers that.have sold thelr co_t]lo:;
crops before It 18 made for Irom 12t012 1-2
cents per pound. Now these farmers are not
gettipg apy Jumps on others nor foollpg any-
one excepl ihemselves, for the reagon & onld
be plain 10 apyone tbat these buyers are oul
to make moeney for themselves and when Lhe
unorgapized and uninformed farmer puls up
bis single judgment against & well organized
and well iuformed clags of collon speculators
be ls sare 10 loose oul AL every touchdown
these siick chaps make on bis cotton patches.
If these organized epeculators did not be-
lleve, or you mMay say, EDOW, that cotton will
briog more than they offer, where |s the ln-
ducement for these speculators to contract
for the cotton instead of buying the collon
when it comes on the market?

B i
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Opportunity.

Mastor of human destinies am L 3
me, love and fortune on my footsteps walh
ties and flelds I walk. [ penetrate
Deserts and seas remote, and, passing by
Hovel and mert and palace, soon ur late
I knock unbidden onee at every gate.
I sleeping, wake; if feasting, rize befors
I turn away. If is the hour of fate,
And they who follow me reach every stute
Mortals desire and conquer every foe
Bave death, but those who doubt or hesitade
Condemned to failure, penury and woa,
Beek me in vain and uselessly implare.
I answer not, and I return no more.
—John J. Ingalls

1]
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Bpeaking From Experience.
Wer ain't any jokin, so don't you pack yee
traps.
Euther rest in peace at home an cultivate the
craps.
Been erlong with Longstreet, spent some time
with Lee,

An peace I want ter tell you's satisfactery
ter mea

War egn't any jokin. They talks i low am
igh,
But it changes its complexion when you heas
the bullets fly.
I#'s fine fun—in the papers—but when I see the

ine
0’ bayonets right in front o' me I'll just taks
home l.‘n mine.

Aln't no fun in fightin. A fellerdoes his

But he always wears the pictur's o' his low
ones on his breast.

An then ter kiss an leave 'em, never more ¥

meet,
Ter listen thromgh a lfetime fer the unre
turnin feat!

War ain't any jokin. Ef it comes, 1§ comes;

An I reckon that I'd answer ter the roll call o
the drums,

But I gin't In any hurry fer packin up my

traps.

Buther rest in peace at home an cultivate the
craps.

~Frank L. Btanton in Atlanta Constitutiom.

Having Company.
The letter read: ‘'My dearest Bue, -
Next Thursday I will spend with yom
I won't enjoy my visit, though,
If any trouble I bestow.”

“0Oh, I'm 8o glad," cried Mra. White,
#For company is such delight!"

But looking round her in dismay,

“I must get ready right away."

Armed with a dustpan and a broom,

Bhe went to work in every room.

Bhe oiled and polished, cleaned and rubbed
And x::;dad. scoured, washed and scrub

Then in the kitchen she began,

While perspiration down her ran,

At pies and puddings, cakes and bread,
As if an army must be fed.

Bhe toiled and fretted, cooked and baked.
Bhe hurried, worried, stewed and ached.
When Thursday came, she, nearly dead,
Just managed to crawl out of bed.

And Mrs. Company came too.

They kissed and hugged ke women day
And then began tired Mrs. White

To make exonsas, never right:

“Dh, dear, my house (then waxzen clean)
Is most too dirty to be seen,

Bo shut your eyes! Yon're looking stouk
Uake off your things I'm just worm eud

“#You must excuss my cooking too

It fsn't fit to offer you.

{'Twas fit for kings.) Too bad you coml
Just when 1'm upside down at homel*

And thus she welcomed and distreased
And spoiled the visit of her gueat,
Who wished she hadn's come to be
A tirsd woman's ‘‘ocompany."
~Farm and Fireside

Near, but Yet So Far.
We talked of life and death. Bhe sald,
"“Whichever of us two first dies
Bhsll come back from among the dead
And teach his friend these mysterion®™

Bhe died last night, and all this day

1 swear that things of every kind
Are trying, trying to convey

Bome message $0 my troubled minds

I Jooked up from my tears erewhile
That white rose dying in the cup
Was gazing as me with her smile.
It blushed ber blush as I loocked ags

It paled then with an agony
Of effort to expreas me aught

That would, I think, bring peace to mé
QOould I but guess, and I cannot.

And when the wind rose st my doos
It clamored with a plaintive din,
Like some poor creature begging sore

To be let in. I let it in.

It blew my light out, Round my head
It whirled and swiftly in my ear

Had whispered something ere it fled
It had her voloe, so low, so dear.

The looking glass this livelong day
Has worn t curions, meaning air.
1 feel it when I look away
Reflecting things that are not there.

For hours no breath of wind has stirred,
Yet bends the lamp’s flame as if fanned
The clock says o'er and o'er a word,
But I—0 Godl—ean’s understand.
~Gertrude Hall in Independent.

He Writ & Book.
Yonder, sir, where you see them high weed:
grow
An briers wrapt abont the alab thas's broks
They buried & man there 1-o-n-g time ago
That writ a book.

Don't ssem to me I ever heard his name,
But pap, who is the sexton here, he spoke
To me one day about him. All the same,
He writ a book.

What was ths book about? I never knew.
Pap never tole me that an never topk
Interest in him farther'n I've told yoo—
He writ a book ;

Pap says, says he, “After the man was dead
Btr?nog:u would come from miles away %
At that grave an lay flowers above his head
Who writ a book."

The years went on, an then, no more forlorn,
They come with flowers an with mournful

look
To talk abous the " us that was gons”
Wheo writ & book.

An then pap seen that 'twan's no use to have
The sweetes' roses in that lonegome nook
When folks had long 'd visisin bis grave

Who writ & book.

For what's the uss, air, if folks never pause
Among the many gravestones here to look
For his, to plant the roses jest because
He writ & bopk?
—Fronk Bell in Naghville Bun.

Regquirement.

We live by faith, bus falth ia not the slave

Of text and legend Reason's voloe amd

Nature's and duty's, never ars at odds
What asks our Father of his children save
Justice and mercy and humillty,

A reasonable service of good deeds,

Pure living, tenderness to human needs,
Reverence and trust and prayer for light tonss
The Master's footprints in our daily ways?

No knotted scourge nor sacrificial knife,

But the calm beauty of en ordered life,
Whose very breathing is unworded praise,

A life that stands, as all true lives have stead,
Firm rooted in the faith that God is good
—Whittien

Sold to Highest Bidder.

» (3N AUGUST 24th, ip front of the postoffice
¥ at Due West, One Frame Bullding, Lwo
Istorleﬂ‘ 45 feet by 100, sold to higbest bidder.
Purchaser to take bullding down at ooDce.
This bullding property of D. W.F.C. Per-
gons wishipg to buy can examine bullding
before sale,
R. ¢, Brownlee,
R.B. Galloway,
] (. . Hagen,
Committee,

When you travel bavea good stout trunk
that wont bresk Lo pleces you can get It at
Rosenberg's.

Those new Columbla ebirls are certainly
beauties. Only one doller each. P. Rosen-
berg & Co,

One of those featherwelght suit cases at Ho«

,nanhem‘t The very thing for a lady.
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MENT.

There are several things a man
must consider when contemplating a
eampaign of advertising in connection
with auy legitimate business.

The first thing to get fixed in your
mind is that money judiciously spent
in advertising is an investment, and
not an expense,

That the benefits derived from ad-
vertising a legitimate business or
article are cumulative—the money in-
vested today builds business that will
come back to you in profits tomorrow,
next week, next month and next
yEear.

It will not all come back in a bunch
any more than the money you invest
in a plant for the manufacture of
goods. You may invest a hundred
dollars in a plant that will turn out
the best goods in the world, but if
you don’t sell the goods, or enough of
the goods at a fair profit, your invest-
ment is practically lost. It will not be
all lost because there is a certain value
to machinery, ete,, that you will not
lose entirely. It will bring a price as
old iron, if nothing else.

If you own & good plant and manu-
facture a good article, and you should
gpend tweunty-five thousand dollars for
good advertising, it would be absolute-
ly impossible for you to lose all your
money. If your goods are good and
your advertising is good you will es-
tablish a call for your article that will
eventually pay back your investment.
If by chance it does not pay it all back
you could not possibly lose as much as
you would upon a plant which for
some reasvn failed to make itsell pay
out.

All concerne who adverlise are not
successful. Neither are all successful
concerns advertizers. But at the pres-
ent day, when competition is o fierce
and the average run of goods are sold
almost exclusively upon price, and the
price so low that at times the manu-
facturer does not get back the actual
cost of his goods, there is little satis-
faction in ecarrying the risk and the
worry of a manufacturing busivess.

However, advertising us practiced
today, offers to some one or two con-
cerps in & line the opportunity to
break away from the mass of cutters
and® 8o establish the call for his goods
that the element of competition is
practically eliminated. He can set his
price far enough ahead of the average
of the market o that he can afford to
put his goods out in more attractive
style; be can give the dealer a better
profit than he -can make on other

oods; he can make a surer and better
profit for himself; he can win back al-
most apy reasonable amount spent in
advertising, and besides can add a
value to his plant that it would not
have otherwise if he stayed in business
for a hundred years.

Every manufacturer who makes a
legitimmte line of goods will get a cer-
tain amount of business anyway. And
if his goods are a little better than the
average, or if his regular business
methods are a litile better than others,
his trade will probably increase a lit-
tle every year whether he advertiees
or not,

Many & man takes a conditiom of
this sort as an indication that his par-
ticular business does not need adver-
tising. This may be true. This con-
dition may be entirely satisfactory to
him. It certainlyis a happy condi-
tion.

But no man c¢an deny that these
same conditions are a sure and unques-
tionable indication that if businers
was Iproperly advertised it surely
would grow much faster, and in nine-
ty-nine cases in 8 hundred the good's
manufactured wouid bring & higher
|.'n'ic'§at and consequently a better
profit.

One of the thoughts that occurs to
most men when considering an adver-
tisement proposition for the first time
is that they would be willing to invest
in advertising all of the the profits
made upon their goods for the first
six months or year. Thatis all very
well, Itis aliberal thought. But in
advertising it is the same as in estab-
blishing & mapufacturing business.
Before you can begin to make goods
you have to bave a plant. This means
an investment of anywhere from one
dollar to one million or more dollars
before the first article can be turned
out for the market.

If the conditions are right the out-
put of the plant begins to pay off' the
investment in small installments at
once and to pay interest on the invest-
ment in the way of dividends to the
stockholders. But the investment
in the plint is a necessary fore-
runner to the profiits.

The same with advertising. An in-
vestment must be made before a pro-
fit can be realized. The amount of
the investment and the time that is re-
quired must necessarily vary with the
conditions. In advertising strictly
legitimate lines it is pogsible in some
cases to make the advertising begin to
show a profit inside of three months.
In other cases it will take six months
or a year and sometimes longer.

The element of time is always regu-
lated by the amount and kind of ad-
vertising done, the desirability of the
goods advertised, and the magnitude
of the advertising competition in that
particular line.

| !If dyou werejgoing to marketiby gener
al advertising an article that already
had two or more advertising compet-
itors, for instance, rolled oats, soap
baking powder, etc., you would be up
against a very bard proposition. One
that would take a large amount of
capital and a very uncertain length
of time. You would have to startin
as a tailender and fight for everything
you wanted. This would be true even
though the your article possessed un-
doubted advantage over everything of
the kind on the market, In this case
the situation is simply that you have
to wait a longer time for your adver-
tising investment to begin to pay divi-
dends and that the divldanss are
slower in the beginning than they
would be if it were not for the compet-
ition you are obliged to meet.

Persistence in the right kind of ad-
vertising will, if your article is wha-
it should be, in time overcome the ob-
stacle presented by competion and
bring sufficient profit to make
the investment a profitable one. There
is no question about this, as it is being
done every day.

Io order to market a new produet
in lines which seem to be pretty thor-
oughly covered by those who are
ahead of you in the field rou must nee-
essarily bave considerable capital be-
fore making a beginning of any sort.
Your food product, for instance, enters
a field already well filled with good
foods well advertised.

Thbe public has become used to these
foods and it may be presumed to be
well pleased with them. Their merita
are known. The quality of your goods
is unknown. When people become
thoroughly familiar with a certain art-
icle they are uot very strongly inciin-
ed towards making experiments and
you with gour. new food must expeot
considerable difficulty in inducingany
considerable number of people to try
it without the expenditure of consider-
able money and persistent advertising.
If the returns are profitabie at once or

seune
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within & shott time; It whows vety
cleatly that you have & product of
much merit or that your advertisifig
is particularly good or both, You
should, however, be awake to the prob*
ability that coneiderable time must
elapse before your advertising invest-
ment will begin to pay dividends.

Many a good article has goue wrong
because {its producer did not have
enough money to keep on pushing it
until success came, Thie is the ques-
tion for forethought an d not for after-
thought. It should not be supposed,
though, that the expenditure of
a large sum of money cover-
ing considerable time is wasted be-
cause returns are slow. All of this ad-
vertising money—if spent in good ad-
vertising—is sfmply an investment.
It is a slow investment under the cir-
cumstances, but it is none the less
sure,

The advertising you are doing is
educational and its results will come
in time, Every advertisement in a
good medium is one more public les-
son in your educational campaign. All
the good words you say for your pro-
duct are making an impression on
the public mind and that impression
will in due course of time mean dollars
and cents to you. When the time of
success arrives all the advertisiug you
have done will show its cumulative
effect When the public really takes
hold of your xoods‘l,t will not be the
advertising you are then doing that
brings the results, but the cumulative
effecta of the advertising you have
been doing and which did not at that
time seem to be producing any results
whatever.

The suddenness with which the
public attitude towards an_article
changes is Very surprislni. Many a
man marketing an article has gone on
for considerable length of time unable
to get paying results for his advertis-
ing or to induce the public to take him
seriously. He has gone on because he

knew that his article was good and
that his advertising was good. After
a long time and when everylhing
seemed to look darker than aver the
whole face of the situation changes
and from an attitude of absolute indif-
ference the public veers around and
demands this particular product in
large quantities. The man who keeps
on until this time arrives i8 the man
who succeeds. The man who gets dis-
coura and quits very probably
quits just before the time for his suc-
cess has arrived and all his work snd
his money are wasted.

This change on the part of the pub-
lic simply shows that all people are
about alike and that it takes all people
Just about a certain length of time to
make up their minds to do a thing.

1t is surprising to see them do it all
at once, but when you come to consid-
er it in its true light, it is not so re-
markable after all.

Every dollar spent in advertising
should be regarded as an investment
and not an expenditure. If you have
the right articleand advertise 1t in the
rlght way, that advertising investment
will turn out all rigbt in the end and
the mouey will all come back bring-
ing much more money with it.

1es al reasona-

‘We have a good llne of bu
P. Rosenberg

blgrlual for oash or on cred

When you want to buy a buggy call and see
nberg's.

No te after smoking Bpeed’s Cinoo

Clgars. You feel that yon have the worth of

your money.

When you buy get the beat, Rosenbe
!aepo the mtuﬁn he

e ¥
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Kee,

Furniture Company.

had the courage of his convicilons and |

It is one of the most commodious stores in
the city, and I am now ready to serve my friends
and customers in a better and more satisfactory
marnner. Here you can buy good goods cheaper g
than anywhere else, and everything is guaran-
teed to give satisfaction. - '

Shoes, Shoes!

! 1

i I have one of the best and largest stocks
mgtﬂuﬂ of Men’s and Women’s Shoes in the city.

My line of General Merchandise is com-
plete in every way. ;

e

Buggies,- Wagons, Harness!

When in need of a good wagon, or buggy and har- i =
ness see me before buying, for I am prepared to

save you money.

CLOTHING FOR MEN AND BOYS

I

Also Tallor-made Goods. :

market, The new Columbla At one
each bas no equal,

@ of negligee shirta in the|
doll

carry a good line of Clothing for Men and Boys.

'Yours for business,

J. W. McK_ee, Jr.

the State.

with additions.

New Building

Work is being pushed as rapidly as
possible on our New Building and when
completed will be one of the most modern
as well as one of the most attractive in
We shall carry every line of
merchandise heretofore carried by us—
We will specialize on
Clothing, Shoes, Hats and Men’s Furn-
ishings, and will be able all the time to
furnish the buying public the newest and

latest styles in these lines.

no superiors.

Our long experience will serve us well
in making selections, and buying only
from the very best houses insures to us
the full value qualities. :

We have already secured the Cuppen-
heim and Hackett Carhart lines of Cloth-
ing—any one at all familiar with the best
Clothing makers of the country needs to
be told nothing by us of these people.

We shall continue to handle only the
‘best Shoes. Krippendof’s for the ladies
and Hanan’s for men have few equals and

We expect to keep a large stock of Farm
Implements than ever before, and hope to
be able to furnish to the farmers every-
thing used on the fram.
Business. We will be prepared to serve
you. Good credit customers appreciated
as well as the cash buyer.
carefully after the interests of all.

P. Rosenberg & Co.

We

WHEN IT

COMES TO
TheACTUAL

No tobaccos
San oirvass our Plug, Twist and Smeking. Wh
can our Plug, 3 erever ex-
hibited g competition with the world, they have never failed
to win thegold medal for their general excellence, high quality
udlwﬂm‘r decided superiority over all competing brands.
“SHOW DOLN" is cne of the coming brands of America.
Onzl: few years old, its unrivaled qualities have made it one
of leading sellers over all other .ﬂue-euregogluga. ‘It

satisfies and 1gfect.lvr guits everybody and all
classes. d at 10c and lug or 5c cuts.
Always buy “SHOW DOWN," andsave the tags. There .
is many an article you need for your comfort or entertain-
ment which these tags get for you without cost. :
mdmwmmtwm I.l:;:i_g! the largest and

e e o e T caly 42 in pustege
d-“?lﬂiotmh.llnmnlhuﬂ:& -2
Hancock Bros. & Co., . Lynchburg, Va.

BILLY BUCKSKIN. OF HUSTLER

The Man Who Knows a Thing or Twe

Offve : Cor, Troth Ave, and Golden Rule Bt
Everywhaere, U. 8, A.
Eurﬁlhen. U. 8. A., August b, 1907,
Dear Bir: Everybody in the good old State
of Bouth Carclina deserves the best of every-
thing, and in Bools and Bhoes, Blippers and
Ties. for old and young, large and small, the
stock of the ABBEVILLE BHOB C0., OF ABBE-

THE DOINGS
& (0.

Hustler had opened up a
tablishment some 8ix years reviosu to
the time I write, in a rapldly growing
western city . His success was assure
ed from the beginning and while it
might have been considered ample
compensation for the investment of
brain and capital, its results were not
B.C.1a In ibe wrlters i b oot |50 BTEat 8s to fully satisfy our friend
l'wﬂ'f‘lm 2':'0:- our"%‘ﬁt“c’-g gg:?::e‘gunemu- Hustler, He gtudied every nook a:f:d
ket There 18 only one thing to do to be con- | corner of his increasing business for
¥iioed, and that 1s 1o give ir. Bradiey & call points for improvements. His fixtures
were of the latest and richest design,

Hel Ill anxious I“:: f& business r\:‘l:‘rl.! ::m and
v 5

e o tion s called to. the itne of the appointments for the comforts and

convenience of ?atrona were the most

‘wl $5 00 Bhoes,” “Americur Shoes,” *Jef- :
considerate. Splendid show windows

fersonian Sliogs” “Southern King," “Dixle
Gil;t; yogflxd} ,lul.l.lee ::ﬂ lnok‘our his Jine of a pegled to the pa.ssel'by and their dis-
shoes, before you buy your nexi palr. There|plavg of the seasous’ oods were the
" m%,u:: :::;'J:ﬂr Billy Buckskin. r.Hlm:»:l;larti‘;;zif(:j tl}:a;d cc:;t ?Begleen[;r?gnc&g
tler 0.'s adv
Advice {8 cheap, but Billy Buckskin 14 a | £:U8 B o thie
There | daily newspapers were the ia

hilosopher In he economical school. ere tOWI}::, h]aan’;uch 4, they e mming-
ly different from their competitors,

and yet they contained nothinqr but

8 B Teason lnrh}llul‘almz a::d & belter reason
[Pl at.
for moting o0 b R SVIT.LE SHOE 00,
absolutely trutbhful statements. They
bad a ring of coneistency to them,

radail es-

want your

' J. F. Bradley, Mgr.

1W€ Will IOOk Lot for Sale, They had & usiness-like tone, a busy
1 offer for sale one very desirable lot on | air.
Maln street, 80 feet front, 357 fee his

deep. T
week $800, Fred &aon.
Good Job for Old Maids,

Miss Elder—Well, I maintain that
women can do apythingjthat men can.

Mr. Gazzam -Oh, no. The auction-
eer’s business is one 8 woman cannot
go into.

Miss Elder—Nonsense. She’d make
every bit as good an auctioneer as &

To Buy Mules.

Cauthen Bros. & Oglesby will be at
Hill's stable Baturday, August 24, to
buy mules weighing from 1,000 and
upwards from 5 to 7 years old.

Teucher Wanted.

Teacher wanted for the Cold IEli ring school. | oo "
e wmmu“yh?.“nl}niﬂd?f&, gimlmln. Mr. Gazzam—Just imagine &0 un-
W. R, Ellia, married woman getting up before a

J. D, Winn.

Views of ihwe elty of Abbevilie on, postal
cards on-sale-at Milford’s Drug Btore.

crowd and exclaimidg: ''Now, gent-
Jemen, all I want is an offer!”—Lon-
don Tit-Bits.
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I am now in my new place of business
formerly occupied by the The Kerr




