
gm We here at the University Bookstore realize that there 
V are many myths surrounding the process of selling 
m back your textbooks. Read on to see how simple 
JL marketing can cost you money. A 

s3 

I El: “Other stores have special deals that will 
I GET YOU MORE MONEY THAN IF YOU SELL YOUR BOOKS BACK TO 
I the University Bookstore.” 

□□□□□□: We buy back more books for more money 
THAN ANYONE ELSE ON CAMPUS. TAKE A CLOSER LOOK AT THOSE 
“deals.” You know we gave you the lowest price guarantee, 
NOW COME TO THE PLACE WHERE YOU KNOW YOU’LL GET THE MOST 
BACK. 

I [2): “I MIGHT NOT GET ANY MONEY BACK FOR MY 
I BOOKS.” 

I ; We're the only bookstore to give back 
I MONEY ON EVERY BOOK THAT COMES THROUGH OUR DOOR. 

I \JBDO S: “• HAVE NO IMPACT on the amount of money 
I I GET FOR MY BOOKS.” 

I ; If you're getting less than fifty percent of 
I THE BOOK'S ORIGINAL VALUE, OUR BOOKSELLERS WILL TELL YOU 
I WHY. If the book is a current edition and is resellable, 
I YOU CAN ASK YOUR PROFESSOR IF (s)HE IS PLANNING ON REUSING 

I THE TEXT. IF YOUR PROFESSOR TURNS IN HIS OR HER ORDER TO 

I US, WE'LL GIVE YOU HALF back! 

__ _ 
We doubled the amount of cash we gave to students last year. __ 

Now we’re going to do it again. Come get your cash! | 
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Sen your books at tlw University Bookstore | 
fer a chance to win Froo Flights and I 1" i^— 

HOT Summer Items! 

We give you the cash. You decide where to spend it. 
The University Bookstore 

Phone: 803.777.4282 E-Mail: tm240@bncollege.com 

• Vacation packages contributed by Independence Air (httpy/Www.Ayi com) 


